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The purpose of the Sales Strategy Meeting is to Frequency of Meetings
discuss and identify the best way to introduce your For Gold and Platinum Partners, we conduct this
clients to Green Office Partner. meeting with you twice a year.

Step 1

Identifying Referrals
Identify the best clients and prospects that fit the following criteria:

e Uses A3 & A4 Printers e Unhappy with Current Print e Complex Printing/Scanning/Faxing
Vendor Needs

* Places Bulk Marketing Orders e Conference Room Tech Needs e Manual Document Handling
& Compliance Risks

Step 2
Registrating Referrals : Collection of Information

e Company Name e Website URL e General Information about the Company & Equipment

Note: Registered clients and prospects remain linked to your account for 12 -36 months.

Step 3 P N

Select Partner’s Best Introduction Option Our Promise to You:

If you have already talked to your client about us: Our sales rep will contact your
client only after you approve the

Option 1: You introduce the client to us by email or meeting invite preferred method and timing.

s
-

Option 2: Our Sales Rep has green light to contact client directly

If you have not talked to your client about us yet:

Option 3: You talk to the client about us, then request Option1or 2
Option 4: Our Sales Rep has the green light to contact client directly
Option 5: You run Introductory marketing campaign with Print Partner content support

Option 6: We run marketing campaign to clients on your behalf, informing them of our partnership with you

Step 4
Client Handoff Process

Once the Partner approves of direct engagement, the opportunity is officially transitioned to the
Green Office Partner sales team. At this stage, the sales team will:

e Contact the Partner to confirm any final client details * Initiate direct outreach to the client
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Print Partner Collateral Key Contact
Printpartner.biz/partner-content Gerald Toumayan
For client-facing decks, one-pagers, VP of Channel [ COO
and flyers, use this link: ¢ (312) 440-1032 & www.printpartner.biz

Greenofficepartner.com/collateral

& gtoumayan@printpartner.biz Schedule an Appointment



https://meetings.hubspot.com/gtoumayan
https://www.printpartner.biz/
https://www.greenofficepartner.com/collateral
https://www.greenofficepartner.com/collateral
http://greenofficepartner.com/collateral
https://www.printpartner.biz/partner-content

